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NIJIBULLIEHHA IKOCTI ABTOMATMUM3ALIL BI3HEC-ITPOLECIB HIJIIXOM
PO3POBJIEHHA 1 TECTYBAHHSA METO/IY OIIHIOBAHHA E®EKTUBHOCTI
BUKOPUCTAHHA CRM-IIVTIAT®OPM HA BA3I 3BACTOCYBAHHA CUCTEMUA
SALESFORCE
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Anomauisn. Cmamms nioCyMo8ye pe3yibmamu npoeeoeH020 asmopamu 00CTIONCEHHS U000 NOUYKY
WISIXI8 YOOCKOHANEHHSL NPOYecy asmomamuzayii pobomu nionpuemcmea 3 00noMo2010 8UKOPUCHAHHS
nepeoosux po3pobok y eany3i npoepamno2o 3abesneyenus. JloyinbHoro hopmoro niosueHHs egpexmu-
s6HoCcmi asmomamu3zayii OizHec-npoyecie Oyi0 SusHaueHo enposadxicenns cloud CRM naamghopm,
noby0oeanux Ha 6azi GIPMYaIbHUX Pecypcie KOMRAHIl 6eHOOpis, 1 gipmyanizayii OizHec-npoyecie.
Pospobneno ma obrpynmosano 3axo0u w000 800CKOHANEHHS THHOPMAYIUHO-AHATIMUYHOI cucmemu
07151 yNpaeiHHs Opeanizayicio.

Knrouoei cnosa: CRM, ynpaeninus 63aemodiero 3 kiienmamu, ingpopmayitini cucmemu, KPI, nopiews-

JAbHUl ananiz, Salesforce.

Beryn

Jns cydacHOro MiANIPHEMCTBA YCIINIHICT
TUSTBHOCTI 3alIeKHUTh Bifl €(EeKTUBHOCTI BIIPO-
Ba/DKEHHA 1H(QOpMaliifHUX TEXHOJOri 1 cuc-
TeM. ABTOMaTHU3allis Oi3HEC-MPOIIECIB JT03BOJISE
onTuMizyBaTu 0i3Hec-(DYHKINT AisSUTBHOCTI ITi -
PHEMCTBA i CTBOPUTH Cy4acHY CHCTEMY yIpaB-
JIHHS MIIIPUEMCTBOM 13 3aCTOCYBaHHSAM 1H(O-
pMaIlifHIX TeXHOJIOT1H.

Jns ouiHtoBaHHA €()EeKTHBHOCTI aBTOMATH-
3arii  Oi3HeC-MPOLECIB  3aCTOCOBYIOTh HH3KY
MeTOUK 1 Mozeneil. EGpexTuBHICTh Bixl BIpoBa-
JOKSHHS 1HOpMAIiifHUX CUCTEM BH3HAYAIOThH 3a
JIOTIOMOTOI0 JIMHAMIYHUX TMOKa3HMKIB: CYKYITHA
BapticTh BonoaiHHA (TCO), koedimieHT OIiHKK
noBepHeHHs iHBecTuiiit (ROI), uncra npusene-
Ha Bapticth (NPV), cepenHbo3BakeHa BapTICTh
kamitainy (WACC).

Baprto 3ayBaxkuTH, 110 Maji Ta CepeHi Imi-
puemctBa (MCII) BigirpatoTs BUpilIaIBHY POJIb
B EKOHOMIYHOMY PO3BHUTKY YKpaiHu. 3pocTaHHS
KUTBKOCTI MaJIUX 1 CepellHiX MiJIPUEMCTB CIpH-
YHHSIE JKOPCTKIITY KOHKYPEHIIil0 Ha puHKax [1].
Ie 3MyIrye miagnprueMcTBa CTUKATUCS 3 MOCTIik-
HUM 30BHIIIHIM THCKOM BiJ KOHKypeHTIB. Ma-
JOMYy Ta cepelHbOMy Oi3Hecy NPHALTSIETHCS
MEHILIE YBaru B IUIaHI OLIHIOBaHHS HOro edek-
TUBHOCTI, Ha BIJIMIHY BiJ| BUMIpIOBaHHS e(eK-
TUBHOCTI Yy BEJIMKUX KoMMaHisfX. OTxe, BOHHU
noTpeOyIOTh NMEBHOI MIATPUMKHU ISl yTPUMaHHS
Ta 30iNbIIEHHS IXHIX Oi3Hec-mocsrHeHb. Ocob-
JUBO, KOJM WAEThCS TMPO  BIPOBAPKEHHS
IT-npoaykry, 110 BUMarae NeBHUX €KCIEPTHUX
HaBUYOK BiJ (paxiBirs [2].

BinbiricTh Manux i CepeHiX MiIPUEMCTB HE
MOXYTh JO3BOJUTH CO01 HaiMaTH IITAT KBai-
¢ikoBaHUX (haxiBIiB i3 3a0e3MedeHHs, po3poo-
JICHHS Ta HaJAITYBaHHs CHCTEMH YIPaBIiHHS
IT-npoaykramu. Xouya HacHpaBai Taka TEXHOJIO-
Tis MOXe OyTH ITy’Ke KOPUCHOIO JJI HUX, Y Me-
JKaX 3MEHIIEHHS BUTpAT Ha OIJaTy Mpami Ta
MiJBUIICHHSA Ce(QEKTUBHOCTI Oi3HEC-TIPOIIECIB.
JocmimkenHs: BIpoBa/pKeHHsT SaaS-TeXHOIOTIN
Ha BEJNMKHUX HiANPHUEMCTBAX NPOBOAATHCS BXKE
KUJIbKa JIECATHIITh, Ha BIJIMiIHY Bij Horo 3acrto-
CyBaHHS B MeXaxX MajuX i CepeiHiX Iianpu-
€MCTB.

[losBa cyyacHMX XMapHUX OOYHMCIICHb 1
MOB’S13aHOTO 3 HAUMHU TPOrpaMHOTO 3a0e3reucH-
Hs SK KOHIICTIIi CepBiCYy MOXe 3MIHUTH BCIO
cutyanito. OpHaK BIJICYTHICTh METOJIOJIOTIH,
IHCTPYKIIH Ta iHCTPYMEHTIB, SKi MOTJiH O J0-
IIOMOTTHA oprasizarism 3 IXHIMA
IT-cTparerisiMu, ayTCOPCHHIOM Ta yIpaBliHHIM
IT-nociyramu, pa3oM i3 BUMAaIKOBHMHU ab0 He-
OOIPYHTOBaHUMH PIICHHSIMH, MOKYTh CIIPHYU-
HUTH CEPHO3HI YCKIAAHEHHS MIOA0 AKOCTi, 3py-
YHOCTI BUKOPHCTAHHS Ta iHTerpaiii, mo B MiJ-
CYMKY BIUIMBAIOTh Ha 3arajibHy BapTICTh MOCITYT
a00 MPOAYKTIB KOMIIaHii.

Came 3 METOIO MOIIYKY HOBITHIX IUISAXIB Ha
0a3i KOMIIIEKCHOTO JIOCTI/KEHHSI TEOPETUIHUX
1 TPaKTUYHHUX aCMHEKTiB IiJIBUIICHHS SKOCTI
aBToMaru3arii Oi3HeC-TIPOIIECiB 3a JIOTIOMOIO0
CRM mnpoananizoBaHO e(eKTUBHOCTI BUKOPHUC-
TaHHS TPAIUIIAHUX 3acO0IB BeAeHHsS Oi3HEeCy
NOPIBHSIHO 3 TEPCIEKTUBAMHM KOMII IOTEPHOI
BipTyasizanii Gi3Hec-IpoIieciB.
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Pe3ynbratu TEOPETUYHHMX 1 EMITIpUIHUX JI0-
CJTIJKEHb TTOKa3aIu HeOOX1IHICTh OTPUMAaHHS Ta
JOCTDKEHHST TO3UTUBHUX PE3yIbTaTiB (3poc-
TaHHS MPOTYKTHUBHOCTI, PO3IIUPEHHS OpraHiza-
uii, e(eKTUBHOCTI, Pe3yNbTaTHUBHOCTI, KOHKY-
PEHTOCIIPOMOXHOCTI ~ TOIIO)  BIPOBAKEHHS
TEXHOJIOTIH y PI3HUX OpraHi3alfisix.

AHnani3 myOsikanii

Bynb-axuii iHBECTUIIIHHII MPOEKT MOTPedye
YiTKOTO Ta TPO30POTO OOTPYHTYBaHHS CBOET
HeOOX1IHOCTI Ta kuTTe3gaTHocTi. KoxkHa 11eH-
trdikoBana Oi3Hec-pobOIeMa, BU3HAUYCHE O0i3-
HEC-3aBJIaHHS, SK IPaBWIO, MAlOTh JEKiJIbKa
cnoco0iB ycmimHoro BupimenHss. [lepen kepis-
HUNTBOM (bipMu Ta i IEpCOHAIOM MOCTA€E TPO-
OyieMa BHOOpY HAWOLIBII €)eKTUBHOTO CIIOCO0Y
13 3alpONOHOBAHHUX IUIIXOM WHOTO OOTPYHTY-
BaHHSI.

[IpoGiiemu y cdepi B3a€MOBITHOCHH i3 KITi€-
HTaMH Ta BHSIBIICHHS MPIOPUTETIB iXHHOTO yCY-
HEHHSI MOXYTh OYyTH BHPpIllIEHI ILIIXOM BHKO-
puctanns CRM-cucremu. [IpobiemaTrka BIpo-
BajpkeHHss CRM-crctem Ha minmpueMcTBax yxe
TPUBaJIMH 4Yac BHUBYAETHCS SIK BITUYUHIHHMH,
Tak i 3apyoixHuMHU ¢axiBusamu. [1ix yac anamizy
BukopuctanHsi CRM-cucrem Oyny BUKOPUCTaHi
nmocmimkenus [.B. Mosrosa, T.A. IlerpocsH, a
TaKOX aAHAIITUKIB JOCHIIHUIBKOTO Pecypcy
ARTW ta xommanii Salesforce. Salesforce — ne
iatopma, 110 MOBHICTIO XOCTUTHCS Ha CepBe-
pax xommanii Salesforce B kiayi.

Salesforce 3i cBoro 60Ky 103BOJISIE CTBOPIO-
BaTH Ta pPO3ropTaTH iHAWBIIyalbHI pIlICHHS,
aBTOMaTH3yBaTH Oi3HEC-TPOLIECH, 1HTErpyBaTH-
csi 13 30BHINIHIMH 3aCTOCYHKaMu. bBinbmricTs
CBITOBHX EHTEpIIPai3-KOMIIAHIN € KIi€HTaMH
kommaHii Salesforce 1 BHUKOPUCTOBYIOTH L0
wiathopMy SK pillleHHS JUis cBOiX Oi3Hec-
notpeo.

Salesforce, six kommaHisi, € MapTHEPOM pi3-
HOMAaHITHUX TIpencTaBHukiB [T-cBiTy i, BiAmo-
BiJTHO, BOHU MPOMOHYIOTh TOTOBI iHTErpaliiifi
pilIeHHs, YAOCKOHAlleHI CepBICH IUIsl 3aJI0BO-
JIEHHS BUMOI KIHI[EBUX KJIE€HTIB 1 1€ 0Oararo
pizaux mMoxsmBocreit. Cepen Hux — Apple, Mi-
crosoft, Google, Amazon. Cranom Ha 2019 p.
Salesforce mpomonye winuii HaOip NPOAYKTIB:
Sales Cloud, Service Cloud, Marketing Cloud,
e-Commerce Cloud, Heroku, Integration, Com-
munity Cloud, Einstein Analytics Tomo [3].

[Ipote sk kOMMaHii BHUMPIIOIOTH 3UCK Bij
BrpoBa/pKeHHs 1MX cuctem? [4] TlokasHuku
edpextuBHOCTI KPI — iHCTpYMEHT BUMipIOBaHHS
BU3HAUEHUX Iiyied. SIKmo moka3HUK He
MOB’SI3aHUIA 3 METOI0, TOOTO HE YTBOPIOETHCH,

BHXOJSUM 3 ii 3MICTy, TOMI HE MOYXHA BHKOPHC-
ToByBatu Iie mokasHuk sk KPI. Texwuomorii
MMOCTAaHOBKH, MEPEriisiAy ¥ KOHTPOIIO IIIeH 1
3aBJaHb JIAIJIM B OCHOBY KOHLEMMIi, sKa cTana
MIATPYHTSIM CYyYacHOTO YMpaBliHHS 1 Ha3uBa-
€TBCS «YTPABIIHHS IO LIAX».

JloCmmKEeHHI0O  TEOPETHKO-METOIOIOTITHIX
niaxoxiB moo 3anpoBamkenHs KPI npucssiue-
HO HAayKOBi Mpali TakuX iHO3EMHUX YYCHHUX:
b. Mapp, P. Kannan, /1. Hopron, /I. ITapmenTep,
P. ®@peiizep, . Xoym ta in. [Ipote icHye HE00-
X1IHICTD y AOCTiKEHHI 0COOIMBOCTEH 3ampo-
BaDKEHHS 3a3HAYCHHUX ITIXOIIB IiAMPUEMCTBA-
MU Ykpaiau B cydacHuX ymoBax. Tepmin KPI
(Key Performance Indicator) 3 anrmiiicekoi Mo-
BU Hal4acTille MepeKIagacThCsl K «KIFOUYOBHMA
MOKa3HUK €(PEeKTUBHOCTI», IO HE € ITKOM KO-
PEKTHUM, OCKUTBKH €(heKTUBHICTh XapaKTePHU3ye
CITIBBITHOIIICHHS MIXK JIOCSATHYTHM PE3YJIbTaTOM
1 BUTpPadeHHMH pecypcaMH, a 3a IOINOMOIOIO
KPI moxxHa BuMiproBaTtd ¥ iHmi mapamerpu /
MOKAa3HUKHU TIPOLIECIB MEBHOI [isUIBHOCTI a0o
JIOCSITHEHHSI KOHKPETHOI MeTu. ToMy BBa)aemo,
II0 MNPaBWIBHIIIAM € HEpPeKnaj «KIYOBUH
MOKA3HUK JdisuIbHOCTI». Takox icHye XuOHa
nyMka mpo Te, mo KPI mae npsime BigHOIICHHS
1o BSC (Balanced Scorecard, To6TO «30amamHco-
BaHa CHCTEMA ITOKA3HHUKIBY).

[Ipote . HoptoHn i P. Kannan — aBropu my-
Onikamiil mono 30a1aHCOBAaHOI CUCTEMHU IMOKa3-
HUKIB — HE BuUKOopucTOBYBain TepMmiH KPI, a
3aCTOCOBYBAJIM TIOHATTS «Measure» — «Mipay,
«suMipauK». Tomy mixk KPI i BSC moxHa mo-
0aunTy NUIE HENpsMHUHA 3B°5130K, y sikomy BSC
ONKCYE TMEPCIEKTUBY «OI3HEC-TIPOIIECiBY, Ha
SIKIF 3HAXOAATLCS I[iIl, OB’ sI3aHl 3 HUMHU. A OT
BUMIpHUKaMH JOCSTHEHHS 1LIiJIeil MOXKHa BUKO-
PUCTOBYBATH IMOKa3HUKH IUX Oi3HEC-TIPOIIECIB —
KPI. Orxe, KPI — moka3HHKH, 332 SKUMU OI[IHIO-
€TbCsi eeKTUBHICTH MpomeciB / mid, (GyHKILiH
VIOpaBIiHHSA LIOAO0 [JOCATHEHHS IOCTaBJICHUX
LIei.

Jiss  miarHOCTHKHM pe3yNbTaTiB  JisUTBHOCTI
oprasizaifii HEOOXiTHO OO0HpaTH OOMEKEHU
nepeniKk HaWBKIMBILIMX TOKA3HUKIB, SKHHA
crane ocHoBHUM nepenikom KPI, 3a sikum kepi-
BHHUITBO Oy/ie yXBaJIOBaTH MOTOYHI M cTpaTeri-
YHi yNpaBiiHCHKi pimeHHs. [lokasHUKM MaroTh
BiJJOOpakaTH HAWBaXIUBIITY 1HPOPMAIIO IS
e(eKTHUBHOTO YIPABIIHHA OpPraHi3aii€ro, Mpo-
necaMu ii ynpaBiliHHsS, OCHOBHUMH HpOLIECaMH
Ta Tpolecamu, Mo 3a0e3MevyloTh OCHOBHI, a
TAKOX YIPAaBIiHHS pe3yJbTaTaMH JisUTbHOCTI
nigpo3ainiB 1 npauiBHUKiB. CyyacHi oprasizamii
BUKOpUCTOBYIOTH Oe3niu KPI, mo nanexars 1o
pi3HUX cdep ynpaBiiHHS Oi3HEC-polecaMu.
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BoHn MOXyTh XapakTepu3yBaTH SK 3arajbHi
MOMEHTH, €IMHI JUIsl BCiX MpaliBHUKIB OpraHi-
3arii, Tak 1 cnenudivyHi HOPMH Tpati i TPyAOBOI
TTOBEIIHKH, BIACTUBI JUISI KOHKPETHOI ITOCAIH U1
KOHKPETHOTO pO0O0YOro MiCIIsl.

MeTta Ta IOCTAHOBKA 3aBIaHHS
[IpoBenenmit  aHaymiz  JOBiB  MepeBary
KOMIT IOTEpPHHUX Customer relationship
management (CRM) cuctem mepen Tpaawimin-
HUMH crioco0amMi BeJleHHs Oi3Hecy Ta yIpas-

JIHHA [OUIOBOKO B3aEMOIIEI0 3  KIICHTaMH.
[le yMOXIIMBIIIOE ~ CTBOPEHHS  BIpPTyallbHHX
KOMTII FOTepHUX 3aCTOCYHKIB Ha 6asi

CRM-mnardpopM Ta iHTEPaKTUBHUX CHUCTEM
JUCTaHIIMHOTO YIIPaBIiHHS.

AKTyaNpHICTh 1 MPHUKIaTHA 3HAYYIICTH Ta-
KOTO HAmpsiMy IIOJISiTa€ B TOMY, IO BIIPOBa-
JOKEHHSI IPOTpaMHUX 3ac00iB, TPU3HAUCHHUX IS
aBTOMAaTH3aIlli BUPIMICHHAS 3aBJaHb YIPaBIiHHSI
B3a€MOBIJTHOCHMHAMHM 3 KII€HTaMH, 3a JaHUMH
pi3HUX JuKepen, 1o3Bouse [5]:

1) 3HHM3UTH aIMIiHICTPaTHUBHI BHUTpPAaTH Ha
10-20 %j;

2) 30inpmTH 00csru npoaaxiB Ha 10-30 %
3a PiK Ha OJIHOTO MEHEKEPa;

3) 30iMBIINTH KUTBKICTh YKJIAJEHUX yTOJ Ha
5-15 %.

3aranom, epexruBHicTh CRM MOKHA OIiHU-
TH SIK PiBEHB 3aJI0BOJICHOCTI, JOCATHYTHH BIIPO-
BaJDKeHHsAM Ta BuKopuctaHHsM CRM. Xoua
CRM crana OCHOBHOW Oi3HEC-CTPATETi€0 sl
€JICKTPOHHOT KOMepIiii, nmpoTe B YKpaiHi OyJio
NPOBEACHO JOCHTh MAaJIO0 JIOCHIDKEHb 00
ominroBaHHs edextuBHOoCcTi CRM. Ockinbku
BRXKO TPOJEMOHCTPYBaTH BiAYYTHY Bimjgauy
BiJI pecypciB, BKJIAJCHUX Y IUIaHyBaHHS, PO3-
pOOJICHHS, YNPOBA/PKEHHS Ta EKCIUIyaTallifo
CRM, mera 11bOT0 JOCII/DKEHHS MOJIArae y BU-
SBIIEHHI Ta BUMIipi aTpuOyTiB IepeBar yrpoBa-
mxenHss CRM, Takux sk, HampuKiIai, IiJBH-
HICHHS BapTOCTi, €(EeKTUBHICTh, IHHOBAIlil Ta
MOKPAIICHHS SKOCTI TOCIYT, KUIbKICTh MOCTIiH-
HUX KIIEHTIB. Y MeXax I[bOro JOCIIKESHHS
3allpONIOHOBAHO Ta OIKMCAHO OPIEHTOBaHY Ha
KJIIEHTA MOJIEIIb JIJIsl OI[iHFOBaHHS €()eKTUBHOCTI
CRM, a morim imocTtpoBaHo ii 32 JONOMOTOI0
TEMAaTUYHOTO JOCIIiPKEHHSI.

3aranomM, iHdopMmaru3zaliis Bcix chep Misib-
HOCTI CYCHiJIbCTBA MPHHIIUIIOBO 3MIITHIOE POJIb
iHpopmanii Ta iHGOPMALIHHUX TEXHOJOTIH.
Oco0MBO aKTyaJibHI Ii MUTaHHS IS IANPH-
€MCTB, YIPaBIiHHS SIKUMU — TIOCTIHHUE Tporec
nepepoOKH 3HAYHUX OOCATIB PI3HOMAaHITHOI
iHpopMaii.

Ha cworonni indopmariiiina cdepa HaOyBae

CHCTEeMOYTBOPIOBAJILHOTO 3HAYCHHS Ui (PyHK-
iOHYBaHHS mignpueMcTB. Lle 3yMoBiIeHO TuM,
mo iHpOopMaIis CTae CTPATEridHUM PECypcoM,
SAKUH 3a0e3medye MiANPHEMCTBY KOHKYpPEHTHY
nepepary. 3riHO i3 CydYaCHUMH IOTJISIaMHU,
iHpopMaLiifiHI cHCTEeMH MaTHUMYyTh 3HayHO Oi-
JbIIe 3HAYCHHS HE JIMIIE B JOCSTHEHHI TaKTHY-
HUX, ajie i CTpaTeriyHuX Iiiei koMmnaii [6].

EdexTuBHICTh BeZieHHs Oi3HECY BH3HAYA€Th-
cs THM, SIKY 1H(OpPMAIiI0 BUKOPUCTOBYE yIIpaB-
JIHENb 1 K BiH HEIO PO3MOPSIHKAEThCSI. Butparn
Ha 30ip iHopmaii, ii mepegady, oOpoOiIeHHs,
30epiraHHs Ta Mepegavdy KOpPHCTyBadeBi MAarOTh
Oyt MiHIMaTpbHUMH. TeXHIYHUI Tporpec y
raiysi iHpopMaLifHIX TEXHOJIOTiH Ta CHCTEM 3a
OCTaHHI POKHU 3pOOMB PO3B’s3aHHS Ili€l Ipoliie-
MU I[IIKOM MOYKJTHBHM 1 JOCTYITHUM.

LlpoMy cHpHsIIO BIPOBA/DKEHHS B yIPABIiH-
Hs KOMII'FOTEPHOI TEXHIKM Ta HOBITHIX 1H(Op-
MaI[ifHIX TEXHOIIOTIH, Yepe3 Te My’Ke BaXKIHUBO
BAYEPITHO OI[IHUTH €(PEeKTHUBHICTH YIPOBAIKEH-
HSl TUX YU IHIIHX iHQOpMAaliHUX cUcTeM, 00-
Tepito epeKTHBHOCTI — IIe NEeHTPaJbHUHA, Haii-
BIAITOBIJAIBHIIINNA MOMEHT IOCIIDKEHHS CHC-
temu. Kpurepiii epekruBHOCTI popmyeThcst Ha
OCHOBI ITOKa3HWKIB, MO KIIBKICHO OIHCYIOThH
(meta abo 1ini) MPUIHATTS pilIeHHS.

O0’€KTOM JTOCIIJKEHHS CTAaTTi € MPOLeC BU-
Oopy ¥ oOTpyHTYBaHHS TOKa3HHKIB i KpUTEPIiB
eextuBHOCTI JuIa Oo1iHKM CRM-3aCTOCYHKIB.

[Ipeamerom € MeTOIH, TEXHOJIOTIT Ta 3acO0H
MPOBEJICHHS aHaNi3y MOKa3HHUKIB e(eKTHBHOCTI
aBTOMaru3allii 6i3HeC-MPOIECiB HA MiAPHEMCT-
Bi 3a gomnomoror CRM-3acToCyHKIB, 0CIIi-
JOKCHHS Ta TECTyBaHHS KOMOIHaIii MeTOIiB
BU3HAYEHHS BIUIMBY BOpoBakeHH CRM-
CHUCTEMH Ha TiAIPUEMCTBI.

3aBjaHHsA — aHaNi3 MiIXO0AY [0 BUPILICHHS
NHUTaHHS BU3HAYCHHS €(EKTHBHOCTI BIUIUBY
BrpoBapkeHHs CRM-cucremn Salesforce sk
SaaS-TexHoJIoTii Ha MiAMPHEMCTBI.

MerToto 11i€i poOOTH € aHalli3, JOCHIHKCHHS
Ta TECTYBaHHS TEOPETHKO-METOJHYHHUX OCHOB
Ta HAJAHHS XapaKTEPUCTUKU KPHUTEPiiB IMiJIBHU-
IIeHHS €)EeKTHBHOCTI MPOBEJICHHS aBTOMAaTH3a-
uii Oi3Hec-TpolLeciB 32 yYMOB BHKOPHCTaHHS
CRM-texHomnoriii Ha WiANPUEMCTBI, a TaKOX
noOyJi0Ba MOJIeNIl OIiHFOBaHHS e()eKTHBHOCTI
BIIPOBAKCHHS 1HOPMAIiHUX CHCTEM JaHOTO
TUILY Ha HiAPUEMCTBAX.

s e eKTUBHOTO BIPOBAPKEHHSI Ta aHAIIZY
nouinbHOocTi CRM  HEeoOXiZlHO BpaxoByBaTH
ISUTBHICTE KOMITaHil, BUSABUTH i1 OCOOJIMBOCTI,
BU3HAYUTH OCHOBHI KpUTEpil MOKa3HUKIB edek-
THBHOCTI Ta 00paTH HalKpalily CTpaTeriio, ska 0
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32/I0BOJIFHIIIA TIOTPEOW KOMIaHii Ta Mayia Haii-
Kpaliuii pe3ysbTar.

VYpaxoByrouu BUKIAJCHE, AaKTyalbHUM €
3’sacyBaHHS cyTHOcTi iHpopmamiitanx CRM-
CUCTEM MIANPUEMCTBA 3 MOTJISIY iXHHOT'O BILIU-
By Ha 3arajibHy e()eKTHBHICTb IisUIBHOCTI Opra-
Hi3arlil Ta BU3HAYCHHS HaWBaroMiIuX HAIPsSMiB
YAOCKOHAJICHHS IIMX CHUCTEM, peaji3allisi SKHX
JTIO3BOJIUTh CTBOPIOBATH Ji€BI 1HHOBALIWHI iH-
dbopmariitHi cuctemMn Ha 0a3i BIPOBAIHKCHHS
TIepEeIOBUX METOIIB OpraHizamii iHhOopMaIiifHO-
ro 3a0esnedeHHsl Ta MPOTPECHBHUX iHQOpMa-
MAHUX TEXHOJIOTIH.

Bukaan ocHoBHOro MaTepiaay

Hatikpamuii crnoci0 mi3HAaTHCS, HACKUIBKH
BaroMHMMHU € BHECOK 1 BaximBicte CRM mis
KOMTIIaHii, — I[¢ BUMIpPIOBaHHS DPIiBHS BHKOPHC-
TaHHS CUCTEMH JJIs 33JI0BOJICHHS Oi3HEC-IoTped
(kimpKicTh Oi3HEC-TIPOIIECiB, MO MOXYTh OYyTH
aBTOMaTH30BaHi 3a gormomoroto CRM) ta edek-
TUBHOCTI IIi€i aBTOMarm3aiii. IcHye Hu3ka Me-
TOJIIB, 1[0 BUKOPUCTOBYIOTHCS JJIsi BUMIipIOBaH-
Hs mpoxykTuBHOCTI CRM Ta 1S 3a10BOJICHHS
noTped KIIEHTIB Ta KOMIIaHii,

[MpuknamoM BOro MOXKYTh OyTH TaKi 3acTO-
cyuku Ta Mmeroau: Body Check, CRM
Scorecard, CRM Maturity Model, Method of
qualification of development alability, CRACK
Model, paired T-test tomro. Bimpmricts i3 HHX
noOyIoBaHI HAa OCHOBI CKJIAHUX CTPYKTYp aH-
KeT Ta TXHBOI MOJAIBIIO] 00’€KTUBHOI OLIIHKU.
MerToro 1IbOTO JIOCTIKEHHSI € CTBOPEHHSI METO-
JIOJIOTii JIJIsl BUMIpIOBaHHS PiBHS €(pEeKTHBHOCTI
BipoBapkeHHs came Salesforce  CRM  [7].
st boro OyJ10 BUPILIEHO CIHMPATHCS HA KOH-
nenuito CRM, opieHTOBaHy Ha cTpaTerito pobo-
TH KOMIaHIl, OCKUIBKH Maibke HEMOXKIHBO
CTBOPHUTH 3arajibHy METOJO0JIOTIIO, IO IiIX0H-
da O Ui KOXXKHOTO KOHKPETHOTO BHIIQJIKY.
3 iHmoro OOKy, MOXHa po3poOuTH 06a30BY
KOHCTPYKI[IIO CHCTEMH BHUMIpPIOBaHHS Ta METO-
JUKY TIPONEayp, IKi MOKHA OyJio O epeKTHBHO
a/IanTyBaTH J0 BUMOT Oy/Ib-SKOT1 KOMITaHii.

BBaxkaerscs, 1O cucTeMa BUMIPIOBAaHHA
epextuBHOCTI CRM Mae moB’si3yBaTH JIOBTO-
CTPOKOBI 0aueHHs, CTPATETil0 Ta LiJli Y BUKOPH-
cranHi CRM i3 KOHKpPETHUMH KOPOTKOCTPOKO-
BUMH TaKTHYHUMH, JIHOBUMHM Ta OILIHHUMH
TUTaHAMHM, CTBOPIOIOYH PYIIIHY CHITY ISl BIIPO-
Ba/KEHHS CUCTEM Lboro Tumy. Tomy Oyno Bu-
pillIEeHO MPOBECTH TOPIBHSHHS MPOCTHM CIIOCO-
00oM, TOOTO TMOPIBHIOBATHMYTHCS MiHIMAIIbHI,
peasibHI Ta ONTUMAaIIbHI 3HAYCHHS, OTPUMaHi B
Mpoleci BU3HAYCHHS BIANOBIAHUX 3HAYCHb
CRM, 1 mo0 KOMITaHil Ta KJIIOYOBHAX KITICHTIB.

[lim wac mocmipKeHHS, aHATI3YIOUH OKpeMi
METO/TH, BAXKIIUBO BU3HAYMTH, SIKi 3MiHHI y ce-
pl ynpaBIiHHS BiTHOCHHAMH 3 KJII€HTaMH KOM-
MaHis X04e MOCIIHKYBATH, 1 BIIMOBITHO IO IHO-
ro ili HeoOXiHO BUPIIIUTH, SKHA METOJ[ BOHA
BUKOPUCTOBYBaTHME IMiJ dYac BHMipIOBaHHS
eextuBHOCTI CRM. Ha OCHOBI TpoBemeHOro
aHaizy W MOPIBHSIHHS OKPEMHX METOJIiB Oyio
BUPILIICHO BUKOPUCTOBYBATH LISl BUMipIOBaHHS
piBas Ta mnpomyktuBHOocTi CRM  meron
Customer Relation Analysis Complex Kit, sxwii
OyJI0 3aCTOCOBAHO ITiJl TPOBEACHHS JIOCIIXKEH-
HA (o oOpaHoi KOMITaHii Ta i KIIFOYOBUX KITI€H-
TiB) [8].

OuiHrOBaHHS MPOAYKTHBHOCTI BHUKOPUCTaH-
Hs CRM 0OyJo mo/izieHo Ha Taki OCHOBHI 4acTH-
HU: BHU3HAYCHHS KOHTPOJILOBAHHX 3MiHHHX,
KpUTEpIiB, PO3PaXyHOK BAKIMBOCTI OKPEMHX,
OIIHIOBaHHS 3 OOKy KOMIaHii, pPO3paxyHOK
KOMIUIEKCHOTO TIoka3HuKa piBHI CRM, oriHka 3
MOTJISIY KITIEHTIB, KOH(pOHTAaIlis, abo MOpiB-
HSIHHS OTPUMAaHUX BHCHOBKIB 3 OLIIHKH, 3p00Jie-
HOI KOMIaHi€ero Ta Kiientamu [9].

3 ormsy Ha BUINE3a3HaueHe HeoOXimHO OyITo
peTenbHO MPOaYyMaTH BHOIp KOHKPETHUX KpHTe-
piiB, sKi OyZyTh NpEAMETOM MOHITOPHHTY.
Ob6wupatoun, BapTo OyJI0 BpaxOBYBaTH Taki (ax-
TOpH:

— MEepCIeKTUBY KOMIaHii Ha MalOyTHE B oc-
HOBHHX cdepax, a HE TIIbKM B MUHYJIOMY I
TENePilTHbOMY CTaHi;

— KOHTPOJIb BHYTPIIIHIX MPOIECIB Ta TisUTb-
HOCTI KOMIIaHii, 110 TiCHO BIUIMBAIOThH Ha IOJa-
JBIIY TOBENIHKY Ta CTaBJICHHS KIEHTIB, a HE
30CepPEe/DKCHHS JIMIIE Ha TIOBEIHII Ta CTaBJICHHI
OCTAHHIX 10 caMOl KOMIIaHii.

Bubip kputepiiB 3aBXau 3miMICHIOBaBCS Ha
OCHOBI OOTOBOpEHHS 3 MPEJICTaBHUKAMH BiAIO-
BIIHUX BIJJUTIB, a caMe BiJUIIIB MapKETUHTY,
Oi3Hecy, JOTICTHKH, BHPOOHHIITBA, a TaKOX 3
mupekropom kommanii [10]. Bymu o6rosopewi
BCI KpuUTepii, BUKJIAJACHI B MOJICII, ajie JyIs J10C-
JipkeHHss Oy OOpaHi Jiuiie Ti, SKI MOXKHA
KUTbKICHO TIPOaHaNi3yBaTH Ta OI[iHUTH 3 TIOTJIs-
Iy KOHKpeTHoi kommanii. Hanmpukman, Oymnu
oOpaHi Ta olliHeHl Taki kpurepii: cdepa «Map-
KeTUHr — OpeHny, chepa «Kmientn», cdepa
«Ilocmyrm», cdepa «YmpaBiiHHS OPOLECOM
HajgaHHs mociyr / ToBapiBy, cdepa «Komrurekc-
Hi TTOKa3HUKN.

Hactynnuii kpok (micis BuOOpYy BiImoOBiA-
HUX TIOKAa3HHWKIB JJISI BUMIPIOBAHHS Ta OI[IHIO-
BaHHs piBHS edekTrBHOCTI CRM) monsras y
HEOOXiAHOCTI BCTAHOBJICHHS Baru IIMX KPUTEPi-
iB. Lle moTpiOHO "epe3 Te, 110 HE KOKEH KpHTe-
piii Mae OJIHAaKOBY BaXKIIMBICTh IOPIBHSHO 3
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iHmuMu. [lepex ycTaHOBIEHHSM Baru KOXKHOTO
KpHUTEpito OyJH BU3HAYEHI MEepeBard MiK OKpe-
MUMH chepamMu. MeToll KUTBbKICHOTO TTOPIBHSH-
HSl KPUTEPiiB BUKOPUCTAHHH JUI BCTAaHOBJICHHS
nepesar 1 moAanbLUIoro po3paxyHKy Bar.

Ha mnpomMy kpoiri Oynu BCTaHOBJICHI Barosi
KoedilliEHTH OKPEeMHX KPUTEPIiB 3 yCiX 00paHuX
coep. Ilicns BcTaHOBIEHHS Bar AJsl OKPEMHUX
obOmacteii Ta KpuTepiiB HeoOXigHO OyJo
«00’eKTHBYBaTH» IIi BaroBi IMMOKa3HWUKH. Pid y
TOMY, IIIO TIOTPiIOHO TIepepaxyBaT 3HAYCHHS Bar
TaKUM YHHOM, 100 iXHS KUTBKICTh TOPiBHIOBAJIA
onvHMII (a/pKe Bara BCIX HasBHUX KPHUTEPIiB —
e 100 %, To6to 1).

Tinbky Tak MOKHa BUKOPHUCTOBYBAaTH BaroBi
Koe(ilieHTH B MOAANBLIOMY OIIHIOBaHHI MpO-
nyktuBHOCTI CRM. TlepepaxyHoK Bar mpoBOIH-
BCSI TAKUM YHHOM, IO KOXKHA 3 KPHUTEpiaJbHUX
Bar NMOMHOXYBaJlach Ha 3HAYCHHS Baru MEBHOL
chepu [11].

HactymHuM BaXJTMBUM KPOKOM JUIS OLUHIO-
BaHHs edexTnBHOCTI CRM € oTpuMaHHS 3Ha-
YeHb U1 OKpEMHUX KpHTepiiB. 3a3Buuail 3Ha-
YeHHsI BarOMOCTi OTPUMYIOThH BiJ CHiBpOOiTHH-
KiB, BIAMOBIJANbHUX 32 MITPUMKY Ta BIIPOBa-
mxenHs CRM, aie B 11bOMy BHIIAIKy HE OyJio
3MOTH BH3HAYUTH KOHKPETHY 0co0y, ska Opaina
0 Ha cebe mio BiamoBimampHICTE. Tomy Oyio
BUPILIICHO OTPUMATH OLIHKHU BiJl OLIBIIOT KiJib-
KOCTI TpeacTaBHUKIB kKoMmaHii. KoxxHoMy orri-
HIOBauy Oyila HajlaHa aHKeTa, sKa MICTHIA Jie-
SKY KiTBKICTh 3allUTaHb, TIOB’SI3aHUX 3 OKPEMH-
MU KPUTEPIsIMH OIIIHIOBAaHHSA TaKUM YHHOM, 1100
MOKHa OyJI0 OTpMMAaTH 3HAYECHHS Ui KOXKHOTO
3 HUX. BracHe, y 3amponoOHOBaHOMY aHKETY-
BaHHI HIILIOCS MPO BU3HAYEHHs BAXKIUBOCTI (0—
10) abo BigcotkoBoro 3HaueHHs (0—100 %) Has-
BHUX KpUTEPIiB.

KoseH 13 npeicTaBHUKIB KOMIIaHIT OIIHIOBAB
yCi KpuTepii He3aJIe)HO BiJl TOTO, BXOJIUTH IIEB-
Ha cdepa Oe3rmocepelHbO 10 HOro KOMITETEHITIT
yn Hi. OmHAK IS JOCATHEHHA 00’ €KTUBHOCTI
KIHIIEBOTO 3HAYCHHsI TIOKAa3HMKIB OyJI0 BUpIIIe-
HO BCTAHOBHUTH Baru OKPEMHX HiJAPO3AUTIB Mif
yac BIiAMOBiAI HAa KOHKPETHI 3alWTaHHS.
I{uM kpokoM OyJi0 BHUSBJICHO, IO, HANPHKIA/I,
KpuTepii y chepi MapKEeTUHTY € OCHOBHOIO KOM-
NETEHLI€I0 MpeICTaBHUKA LBOIO BiJALTY, aiue
TaKOXX IIEBHY BaroMy 4acTKy MaroTh Oi3Hec-
BIJIIUT Ta TUPEKTOP KOMIIaHii.

Ha ocHOBi oTprMaHMX 3HauY€Hb 3roA0M OYyII0
pPO3pOOJIEHO CepelHE 3BaKEHE Ta OTPUMAHO
piBeHb edekTuBHOCTI BrpoBamkeHHs CRM y
BigcoTkax (toxi sik 100 % Oymno mpuitHATO SIK
TEOPETUYHUH i7eadbHUH CTaH CHCTEMH MiCIs
aBromaru3aiii BCix cdep poOOTH KOMIIaHIi).

Jis  po3paxyHKy CepeIHBO3BAKEHOTO OyIio
BHKOPHUCTAHO TaKe CITiBBIAHONICHHS:

S
__ biper -wy + pyper -vwz + -+ piper - w;

W1+ W2+"'+ Wi

k
L pper-w; .
:%,FLZ:---""
i=1"1

ne S, — CepemHbO3BAXKEHE, p;per — 3HAYCHHS
KPUTEPIIO Y BIJICOTKAX; W; — Bara OKPeMHX KpH-
TepiiB; k — KiTBKICTH KPUTEPIiB.

Hampuknazn, sxmo orpuMaHe 3HA4YEHHS Ce-
PEIHBO3BAXKEHOTO  CTaHOBUTH 75,35 % — e
O3HAyYae, M0 PiBEHb [IEBOCTI BIPOBAKCHHSI
CRM-cucremn B crocTepexyBaHill KOMIMaHii
cTaHoBUTH 75,35 %. BapTo 3ayBakutu, mo s
JIOCSITHEHHSI TEOPETUYHOI'O ifieany HOMy HE BHU-
cragae gume 24,65 BiICOTKOBHX ITyHKTIB.
Ha ocHOBI 1mpOrO mpomecy Ta 3a OTpUMaHUM
3HaueHHsIM piBHA AieBocti CRM MoxHa KOHC-
TaTyBaTH, 10 KOMMAaHis po3TalioBaHa Ha JI0CTa-
THRO TAapHOMY piBHI 32 3HA4YEHHSIM JI€BOCTI
BrpoBapkeHHs CRM, xo4a BijcTaHb BiJ «inea-
Jy» € TEPEAyMOBOIO IS MOAAIBIIOrO MOKpa-
MICHHS 3/1e01IBIIOr0 NIISTXOM PETeNFHOTO aHa-
mi3y mocnimkyBaHux chep i kpurepiie. Lle Bu-
TUTMBAE 3 YI)KE 3ralaHol Ta YaCTKOBO BUKOPHUCTO-
ByBaHoi mogeni CRACK, a Takox i3 KOHCYIb-
Taliil i3 mpeAcTaBHUKaMK KOMIIaHii, 0 JOCsT-
T igeanbHOro 100 % 3HadeHHA OUIBII-MEHII
HEpeabHO.

Tomy Oyio BupilIEeHO BCTAaHOBUTH OITHUMa-
JIbHI 3HAYeHHS, sKi O BigoOpakanu piBeHb OK-
pemux cdep i KpuTepiis, 10 € CBOro POay pea-
JPHUM MaKCUMyMOM JIJIi TIeBHOI KOMIIaHil.
3a yMOBH [IOCATHEHHsI IIMX 3HAYE€Hb KOMIIaHis
Oyzae 3a70BOJIeHa, OCKUIBKUA Oyjie JOCATHYTHH
HEOOXiHWH 3alylaHOBaHWK PiBEHb. 3 1HIIOTO
0OKy, Ba)XIIMBO BCTAHOBHTH TaKOX TaK 3BaHi
«MiHIMaBHI» 3HaYeHHs. Lle cTBOpmiio O SKYCh
KPUTHUHY MEXY K i cep, Tak i s OKpe-
MUX KpHUTEpiiB. Y pa3i MOCSATHEHHS BCTaHOBIIE-
HUX MIHIMQJIBHHUX 3HA4YeHb 400 AKIIO 3HAYEHHS
OyayTh e HWKYMMH, KOMIaHii moTpibHoO Oye
BXKUTH IIBUIKUX 3aXOJiB, 00 3MiHUTH MOTaHy
CUTYyaIlilo, SIKa MOXE CEpPHO3HO MOCTABUTHU Il
MPOJYKTHBHICTh MiJI 3arpo3y, 0COOJIMBO BiJHO-
CHHM 3 KIIFOYOBUMH KITIEHTaAMHU.

3ramaHi ONTUMAJIBHI Ta MIHIMAIBH] 3HAYEHHS
BCTAHOBJIIOBAJIUCS OKPEMUMH  HiAPO3AiJIaMHu,
MPOTE BapTO MaM’SITaTH, 110 KOXEH BIAILI Ma€e
pi3Hi kommereHmii. J{is 3MEHIIEHHS BIUIUBY
1bOro (hakropa OTpHUMaHi 3HaYEHHS OYJI0 MOM-
HOKEHO Ha Bard OKPEeMHUX IiIPO3IITIB A1 KOX-
HOro kputepiro. Lli 3HaYeHHS Mal0Th 3MOTY IS
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MIBUIKOTO Ta MPOCTOTO TOPIBHIHHSI, JE PO3Mi-
HIYETHCS Ta aHATI3yEThCS peallbHUN PiBEHb PO3-
paxoBaHOi €(QEKTHBHOCTI BIPOBAKCHHSI Ta
Bukoprctanas CRM TopiBHIHO 3 ONITHMAaIEHUM
Ta MiHIMaJbHUM piBHsAMHU. Ha ocHOBi mux pe-
3yJIbTaTiB MOKJIMBO BHU3HAYHUTH, 1€ PO3MillICHUH
notouyHuit piBeHb CRM y mpoMikKKy MiX OINTH-
MaJIbHUM 1 MiHiManbHUM piBHeM [12]. 3 Bu3Ha-
yeHHs 1€l BIACTaHl BHUIUIMBAE, YU ITOTOYHHUI
piBeab CRM OMmK9#ii 10 ONTUMAIBHOTO Ta YU
ICHy€ BIZICOTOK, IO ITOKa3y€ MPOCTIp IS TOK-
parieHsb.

Xoua KOMIIaHisl BK€ BCTAaHOBMIJIA CBif IOTO-
YHUH piBeHb Ai€BOCTI Bix ympoBamkeHHs CRM,
BiH OIIIHIOEThCS Juine 3cepefuHn. OCKUIBKH
OCHOBHOIO MeTor0 BrpoBamkeHHSI CRM e mif-
BUIIICHHA €()EeKTUBHOCTI YIIPaBIiHHSA BiTHOCH-
HAMH 3 KIIEHTAMH, BaXIUBO 3’sCYBaTH, SIK
CRM kowmmnanii crnpuiiMaeTscst 1 KIiEHTaMH.
Hacammnepenq CRM opieHTOBaHa Ha HaWBaXIIU-
BIIIIUX KIIIEHTIB, 1 TOMY, BUSIBIISTFOUN CIIPUHHAT-
11 CRM kimieHTaMu, OyJ10 BUPIIIEHO 3BEPTATUCS
TIIBKU JIO THX, XTO BU3HAYCHHU KEPIBHHUIITBOM
K KJIIOYOBHH 1, OT)KE, HaHBa)KIUBIIINK 1 Haii-
KOMIICTCHTHIIIIMH KITIEHT.

st po3paxyHKy Ta BU3HaUCHHS e(DeKTUBHO-
cti CRM-cucremn 3 mormsgy KI€HTIB OyIo
BUKOPUCTAHO Ty caMmy MpoOLeaypy, 1o ¥ y BU-
naaky camoi kommanii. [y 3abe3medeHHst on-
THMAJBHOI TOPIBHSHHOCTI OIIHOK 30epirammcs
OJTHAKOBI KpUTEpii Ta 1HAWBITyalbHI 3HAYCHHS,
OTpHMaHi BiJI KIEHTIB 3a JONOMOTOI0 aHKET.

* KomnaHia

100
95
a0
a5
a0
75
70
65

60
minimal

current

OpHak 1151 3a0€3Me4eHHs OUIbII TOYHOTO «IIOT-
TSy KIIEHTa» BCIM AUJIOBUM MapTHEpaM OyIio
3alIpOIIOHOBAHO BHCJIOBUTH CBOI IlepeBard Io-
PIBHSIHO 3 OKPEMHUMH KPHUTEPIisSIMH, a TaKOXK OK-
pemMuMu chepaMu, M0 MICTATH Li KPUTEPii.

Sk i y BUNaAKY 3 OLIHIOBAaHHSAM 3 OOKY KOM-
MaHii, MaTpUIi OLIHOK KITI€HTIB TakoX Oyra
BCTaHOBJIEHA HAa OCHOBI ymojgoOanb. Uepe3 HUX
0yi10 po3paxoBaHO Bard KOXHOI cepu, a Takox
Baru OKpeMux KputepiiB. OcTaTouHa Bara KpH-
TepiiB OyJa BCTAaHOBJIEHA TaK CaMo, SIK 1 y BUIIa-
JIKy KOMIIaHii, Ha OCHOBI MHOXCHHS iXHbOI Baru
Ha Bary cdepwu, 10 skoi BOHM Hamexatb. Ocra-
TOYHI Baru OYyJM BHWKOPHCTaHI B TOHAIBIIAX
PO3paxyHKax, 10 BUKOHYBAIHCS I BU3HAYCH-
Hs piBHS cripuiiHATTE CRM KitieHTamMu.

Jist po3paxyHKy piBHS JOIITBHOCTI BUKOPH-
cranast CRM 3 mormsiny kiieHTiB Oyino 3acToco-
BaHO CEpeHbO3BAKEHE 3HAYCHHS TaK caMo, 5K 1
U PO3paxyHKy 3 MOIVISIy KOMIaHii. 3a muMHU
pO3paxyHKaMy BHUBEICHO 3HAYECHHS PiBHA edeK-
tuBHOCTI CRM, CHpHfHATOrO KJIi€HTaMH, IO
CTaHOBUTH, Hanpukiam, 77,22 %, 1110 MOPIBHSHO
3 piBHeM 3Hauymocti CRM 3 mormsagy mianpu-
emctBa (75,35%) HaBiTh TpPOXH  BHIIC
(na 1,87 %), 3 4oro MoXXHa MPUITYCTUTH, IO B
3araibHOMYy MacmTabli CHPUHHATTS KIIE€HTIB
3HAXOJUTHCS HA TOMY CaMOMY PiBHI a00 HaBiTh
TPOXHM Kpallle, HDK MO KOMIIaHII Ha CBOI

BHYTpIIITHI aBTOMAaTH30BaHi Oi3Hec-
nporecu [13].
F* KnigHTM
83,64
8142
il

optimal

Puc. 1. I'padiune BinoOpakeHHsI MOPIBHSHHS pPO3PaX0OBaHOTO PiBHS €()EKTHUBHOCTI BiJl YIPOBAIKEHHS
CRM-cucreMu Ha miImpHEMCTRBI 3 OIS MiAPO3IiIiB KOMIIAHIT Ta ii KIIEHTIB

Buxonsuu 3 Toro, mo 0ysn0 OTpUMaHO MOJIi-
OHi pe3yabTaTH Bix 00poOJICHHS 000X MiIXOIIB,
TOOTO Bix KOMIaHii Ta BiJ KIICHTIB, MOXKHA
KOHCTAaTyBaTH, IO BiJCOTOK e(eKTHBHOCTI
3a/10BoJIieHOCTI Bij BukopuctanHs CRM y koMm-
naHii po3TaloBaHuil Ha XOPOIIOMY PiBHI, TOMY

IO 7Sl TOCATHEHHS! TEOPETUYHOTO MaKCUMYyMY
oMy He BUCTauyae mpuOIM3HO 25 %, 1110 He TaK
Oarato. AJie HaBiTh ISl PI3HUIIS CTBOPIOE TPOC-
Tip A7 BAOCKOHAIEHHS 1 31e0UIbIIOro HE y
BHYTPILIHBOMY IpoLeci pobOTH MmignpueEMCTBa,
a 3 IOTJISIIy B3aEMOZIT 3 KITIIEHTaMH.
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BucHoBku

3 BUKJIQJICHUX Y CTATTi JAHWUX JAJIS TIOPiBHSH-
HS BHUIHO, LIO 3arajoM BUMOIHM KJII€HTIB 1O
CRM Hwxkd4i, HDK y KoMmmaHid. 3ae0iIpmoro
MOJKHa KOHCTaTyBaTH, U0 LI CUTYalis € BUTiM-
HOO T KomnaHii. HacripaBzi, MiHIMyM OLIHKH
CRM-cucTemu KiIi€HTaMu HIKYHHA BiJl BCTaHO-
BJICHOTO KOMIIaHi€I0 MiHIMyMY, 1 TOMY OCTaHHiH
JOCTaTHBO JOCATTH PiBHS CBOI'O MiHIMyMYy, i
BOHA BCE OJHO OyIie B 30Hi, KOJM BUMOI'H KO-
YOBHX KJII€HTIB OYIyTh 3370BOJICHI.

3 iHmoro OOKy, HI)KYMH MOKAa3HHUK LIHHOCTI
ONTHMYMY KIII€HTa TIOPIBHAHO 3 KOMIIAHI€0
MOJ€E CBIUUTH IpPO Te, L0 KOMIAHIS JeTuIe
MaTHMe 3MOTY JOCSTTH BapTOCTi, SIKYy OUYiKYIOTb
KIIIEHTH, a B pa3i JIOCATHEHHsI BJIACHOTO OIITH-
MyMY HaBiTb IIEPEBEPIIHUTD iIXHE OUIKyBaHHS BiJ
B3aeMomii i3 CRM-cucremoro. MoskHa 3po0OuTH
BHUCHOBOK, III0 B SIKMMCh MOMEHT 4acy 3aJ0BO-
JEHICTh KITIE€HTIB TEPEBUIIUTh PIiBEHb, KU
BOHH BBaXKAIOTh pealbHUM MakcuMyMmoM. [1o3u-
THUBHUM € T€, 1[0 TIOTOYHE 3HaYCHHS PiBHSA ede-
KTUBHOCTI pob6otn CRM, Ha IyMKy KITi€HTIB,
BUIIIE, HIXK Te, SIK IOT0 CpuiiMae KOMIaHis.

OTXe, y CTaTTi:

- BHUKOHYBAJIOCS JOCIiDKeHHs, aHaji3 1 Tec-
TYBaHHSI TEOPETHKO-METOJMYHUX OCHOB Ta Ha-
JTAHHS XapaKTepUCTHKU KPHUTEPIiB MiABUIIEHHS
e(eKTHUBHOCTI TMPOBEICHHS aBTOMaTH3allii 0i3-
Hec-TiporieciB 32 yMoB BukopuctanHsi CRM-
TEXHOJIOT1H Ha MiAPUEMCTBI;

- BU3HAUECHO aKTYaJIbHICTh MOCTABJIEHOTO 3a-
BJIaHHsI, OOIPYHTOBAHO JOIIbHICTh BHUKOPHUC-
tanHss CRM-TexHoOOTIi HA MiIIPUEMCTBI, 11O
JIO3BOJISIE 3a0€3MeUNTH HAiHE MiIIPYHTS JUIs
BUKOPHCTaHHS TOJANBIINX JOCTIDKEHb Yy I
raiysi.

Takox OyJI0 TIPOBEJICHO aHai3 Ta PO3TJISIHY-
T0 ocHOBHi noka3Huku KPI [14] y BopoBamkeH-
Hi CRM-cucremu Salesforce, nmo6ymoBaHo mo-
JIeJTb OIiHIOBaHHS €(DeKTHBHOCTI BIPOBAKEHHS
CRM-Salesforce: mozens 0a3yeThcst Ha pO3IIO-
I QyHKIIOHATYy CUCTEMH Ha KiJlbka OCHOBHHUX
rpyn (CXOoXe 10 BHIAJKY i3 TOPIBHIHHIM Pi3-
HuX CRM-cucrem) Ta po3paxyHKy BasKIMBOCTI
KOXKHOI 3 TPYIL, @ TAKOXK HAsSBHUX y Hil MArpym
(3a mormoMoror BaroBux Koe(ilieHTiB, HATaHUX
SK TIpalliBHUKaMH KOMIIaHil, TaK i ii Kili€eHTaM#u).
[Ticns npoBeneHHsT TecTyBaHb OyJO BH3HAYCHO
o B nepmomy Bunaaky Salesforce CRM nepe-
BUIIY€ OYiKYBaHHs CBOiX KOpUCTyBauiB Ha 3 %,
IO JIa€ KOMIaHii 3MOTY 3HAYHO MOKPAIUTH
e(eKTUBHICTh B3aEMOMIl 13 CBOIMH KITi€HTa-
mu [15].

OpHak BaXIJIMBO TaKOX Te, 110 HOTOYHUH Pi-
BeHb aieBocTi CRM HeOOXiIHO MiABHUIIUTH Ha

1,33 %, abu MaTH 3MOTY JIOCATTH OYiKyBaHOTO
BiJl CUCTEMH MaKCHMyMy. 3HaHHS Ba>KIMBOCTI
OKpEMHUX KPUTEPIIB I KITIE€HTIB, @ TAKOXK TXHIX
O4iKyBaHb Y BUKOHAHHI KOYKHOTO 3 HHUX € UyJO-
BOIO NIEPEIYMOBOIO sl AOCSTHEHHS LOTO OII-
TUMalbHOTO piBHSA edexTuBHOCTI CRM, 10 TOTO
K HE TUTBKH 3 TIOTIISIY KaCTOMEpIiB, aje U 3 1mor-
TSIy caMoi KOMITaHii.

JocnipkeHHs, TpoBeJeHe B MeKaxX Halu-
caHHs 1€l myOumiKarii, 103BOJIsIE CTBEPHKYBaTH,
o BrpoBamkeHHs Salesforce CRM Ha manmx i
CepeHIX MiAMPUEMCTBAX MOXKE 3a0€3MEUUTH M
PEIKHUHIPUHT YIIpaBIiHHSA 043010 JaHWX, IO
MICTHTh OOJIIK ITOTEHIIWHUX KJIIE€HTIB, OOIIKO-
BUH 3amuic, KOHTAKTH, YTOAM, IUIaHYBaJbHUK
3aBJaHb 1 3yCTpiveid, 3BIT 1 aHai3.
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Improving the quality of business process automa-
tion by developing and testing a method for eval-
uating the effectiveness of the use of CRM-
platforms based on the use of Salesforce system

Abstract. Problem. In order to develop your busi-
ness, you need to keep track of products that interest
people and the services they buy from your company,
their place of work and other connections, giving an
idea of the customers. Goal. The purpose of this
article is to analyze, study and test the theoretical and
methodological principles and characterize the crite-
ria for improving the efficiency of business process
automation using CRM-technologies in the enter-
prise, as well as building a model to assess the effec-
tiveness of information systems such as Salesforce-
CRM. Methodology. Methods, technologies, and
tools are used for analyzing the effectiveness of au-
tomation of business processes of the enterprise using
CRM-applications, research, and testing combina-
tions of methods to determine the impact of the
Salesforce-CRM-system’s implementation in the
enterprise. Results. Development and justification of
measures to improve the information and analytical
management system of the organization. Methods of
effective implementation and analysis of CRM effec-
tiveness include determining its features and the main
criteria of performance indicators and choosing the
best strategy that would correspond to the company's
business processes. Originality. Since the aim of the
article is to analyze the theoretical and methodologi-

cal foundations and determine the criteria for improv-
ing the efficiency of business process automation
using CRM-technologies in the enterprise, the fol-
lowing tasks were performed: the purpose and role of
CRM-system in enterprise automation were distin-
guished; a model for evaluating the effectiveness of
CRM-system implementation for business process
automation was built; quantitative estimates were
obtained and recommendations for the Salesforce-
CRM implementation were provided. Practical
value. The proposed research can be used to identify
and measure the attributes of the benefits of CRM
implementation, such as, for example, cost, efficien-
cy, innovation and improvement of the quality of
services, the number of regular customers. As part of
the writing of this paper, a customer-oriented model
for evaluating the effectiveness of CRM was built.
Key words: CRM, Customer Relationship Manage-
ment, Information Systems, KPIs, Benchmarking,
Salesforce.
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